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Highlights

7~ \
Sales & Operational

Strategic Big Data customer wins
Big Data production trials at advanced stages
'ALM sales bookings up 19% - new customers and up-selling )

.

/7~ =

Sales Bookings increased 21% to $7.4m

Investment in sales & product — adjusted EBITDA loss $9.5m
‘New $10m credit facility with HSBC

/// . - ‘\\

. |
OhmData acquisition

First wins and pipeline build with Hadoop distribution partners
'New Oracle partnership opens up large distribution channel

J
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ALM

New products for a growing market

+ Increasing need for control & scale in distributed development

+ Increasing adoption of open source version control, displacing
proprietary software (IBM & MSFT)

+ Adoption of open source Git by bigger development teams

Customers moving to new products Source Code Management Market
. _ $bn annual software spend
Git MultiSite Plus for new Git projects = |'* g 12
or teams 2 g 10 10 10 —
Subversion Multisite Plus for 0.8 49
managing distributed teams 06— —— 07 0.8 '
: 04 —05 0.6 :
AcceSS ContrOI for prOteCtlon and 0.2 em===Source Code Management (SCM)
aUdlt over development WOrk 0'0 Gartner, VCA, WANdisco e (Open Source SCM
L 2011 2012 2013 2014 2015 2016 2017
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ALM continues to deliver high growth

Sales and adoption momentum continues

Continued addition of new blue chip customers

ARM @) Synaptics’

, WIYEEE . g PGlobant
PETSMART M O Polycom

Customers expanding scope of source code management

. 2 Huawel i aliale
=i PitneyBowes TRowelyice S CISCO.

86% renewal rate |
pixelworks®

Walmart

19% growth in ALM sales bookings
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Non-Stop is critical in Big Data
Validation from Wikibon and 451 Surveys, June 2014

@Research ADVANCES THAT WOULD DRIVE GREATER HADOOP ADOPTION

Administration tooling

Performance I

SQL support

Reliability -

Development tools

Authentication/access control

Backup and recovery _

Stream processing

Virtualization support

Configurability

0% 5% 10% 15% 20% 25% 30% 35% 40%

AN

What factors, if any, are preventing you from deploying Hadoop in
production for mission critical applications?

Concerns about a lack of user-friendly analytics
and business intelligence tools for Hadoop

18%

|

Concerns about maintaining performance at
scale in Hadoop

Concerns about a lack of enterprise-grade high-
availability in Hadoop

Concerns about a lack of enterprise-grade
backup and recovery in Hadoop

\

|
|

[

19%

209

22%

Concerns about a lack of enterprise-grade
security in Hadoop

|
18%

|

16%

/

Requirements met by WANdisco
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Non-Stop Big Data market

[ 90%+ of Hadoop on WAN by 2017 ]

Non-Stop Big Data Software

$bn annual spend
NO

NEXT 2
YEARS

70%

YES

e hased on IDC Big Data
@» e» hased on Wikibon Big Data
e hased on Gartner Big Data

5
S [80% of customer use cases need Non-Stop]
2
=X N GOVERNANCER 4
S SECURITY OPERATIONS
. YARN : Data Operating System
8 Data Workflow, Authentication Provision, 3
1Y Lifecycle & Authorization Manage &
g Governance Accounting Monitor
U) Data Protection 2
33% of commercial value is Non-Stop 1
04 ~
0. 0.5
0 0 ’ -

2012 2013 2014 2015 2016 2017

database)
* Impala (Interactive SQL)

* Navigator (Data management)
* Spark (Interactive Analytics)
* All future components

* Support (8x5/24x7/Premium)

* Indemnification
Within a given cluster, ALL of:

* Hbase (Online key-value

(«D]
N
P~ =
2o
o B

S
S o

L0
g:s
- T+
> 8
O ©
O QO

* Cloudera Manager
* Backup and DR

* CDH
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Progress with early Big Data customers

British Gas Cost-efficient customer analytics
Opportunity Real-time smart meter analytics to improve service
Hadoop brings Data center cost saving — consolidated customer data
WANdisco ensures: Full hardware utilisation - smart meter data always on:

UCI Health Saving lives with Big Data
Opportunity Proactive and predictive patient treatment
Hadoop brings Capture of machine data for the first time
WAN(disco ensuresi Virtual around the clock doctor

Pharma logistics 100% inventory visibility
Opportunity Real-time supply chain visibility

Hadoop brings More data feeding into ‘Demand Network Analytics’
WAN(disco ensures: Continuously available ‘just in time’ inventory data
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Customers trialling Non-Stop Hadoop

+ Prospects devoting time, hardware resources &
data center space - full production enwronment4

+ Non-Stop critical for taking Hadoop into live

production
+ Opportunities have expanded in scope and scalei
as they have progressed >

+ Business drivers
- business continuity
- hardware utilisation
- reduced deployment costs

+ Initial subscriptions expected in the coming
months
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Big Data production trial case study |
Understanding customers, protectlr}g cu"

UK-based international
retail bank

Business Targetlng of financial products ..c"

N OSSN

challenge |more complete customer intelligence | =

\‘

Real-time risk management includin:
fraud prevention ~
=
Hadoop 6onsolidating unstructured custon
brings... |data —50% of all data

Cost of ownership 90% lower tha ]
\egacy platform

WANdisco (No more redundant data storage & = | ﬁ

ensures... _ _ b
Analysis run time down from hours:

to minutes K sl
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Big Data production trial case study
Controlling the spread of diseasg

Government public
safety program

Challenge (Predicting epidemics and pandemics )
before they happen

\Disease data captured but not analysed

r .
Hadoop |Health, environment & tracking data

brings... |[from hospitals, energy suppliers & ports

Visibility of correlations between
kfactors never before analysed together

v

\

WANdisco| Availability of disparate types
ensures...| of data, together in real time

Sensitive and private data is protected

A
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Big Data production trial case study

Managing insurance risk

Global property
and casualty insurer

Business (Inaccurate risk-predicting variak
challenge &| inflating claim costs

opportunit
PP y Unstructured data predicts risk

\accurately - half of the data load

Hadoop Unstructured data for managem ' th \ o’
brings... | decisions — new Head of Big Data (_{

Global data lake sourced in US, K
Brazil

P/

i s i
WANdisco | Continual access to all data for &
ensures... | management decisions

‘-

Batch & real-time processes ea
(go to most cost-effective hardwares

> WANDISCO
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Big Data production trial case study
Insights from connected devic

Consumer Electronics:
The ‘Internet of Things’

: (. : :
Business Insight into device usage across
opportunity | all media & products

Consumers offered unprecedented
| storage capacity

J

2 »
Hadoop Data capture from a range of devices
brings...
Global-scale data never captured
before
. J

WANdisco [Continuous device data without
ensures... |disrupting other business processes

Spreading storage cost-effectively
(across hardware infrastructure

> WANDISCO
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WANdisco Big Data products

Responding to customer requirements

4 . )
Customer requirements

Disaster recovery

Distributed data ingest

Hardware optimisation

Real-time analytics
- Non-Stop Hadoop with

Partner certifications
N

/Enterprise-ready Hadoop & HBase\

New Non-Stop Hadoop 1.9.6

Non-Stop HBase for real-time streaming

Non-Stop NameNode

Bloomberg
Businessweek

WANdisco Releases Non-Stop Hadoop 1.9.6 & Reduces Deployment
Costs by 35%

»>WANDISCO

Selective replication - data only where
required

Zoning - different workloads sent to
different hardware

Rolling upgrades — no service interruption

13



OhmData acquisition
Accelerating HBase go-to-market

/

OhmData A

Acquired for $2.1m including post-acquisition
share awards contingent on performance

HBase community committers and leaders

Patented HBase IP

Follows Altostor model — Hadoop pioneer

prertise -

HBase ecosystem

»>WANDISCO

HBase

*> *>

Like an endlessly scalable spreadsheet

Best-practice transactional database
Real-time analytics, web apps, systems of

(ecord, fraud detection

)

Non-Stop HBase
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Extended channel reach and effectiveness

J//

Distributors established
as primary channel

Non-Stop hardware
utilisation scales up
Y solution value

Y v o\

Hortonworks

cloudera

Ask Bigger Questions

.
Certification against latest
distributor releases

Tight interoperability
demonstrated to prospects

HP invests in Hortonworks'
Hadoop

Large corporate
investments in
distributors fund
the market’s
development

N

THE WALL STREET JOURNAL.

TECHNOLOGY

Intel's Investment Into Cloudera

New Oracle & IBM
partnerships open
access to wide sales &
customer bases

ORACLE

<|IIH
i

-
Oracle-certified stack well-
received by prospects

IBM go-to-market in
development

Indirect channel is technically enabled and scalable

> WANDISCO
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Key financials

$m H1 H1 %

2014 2013 change

New & expande _ )
ALM subscriptions Bookings 7.4 6.1 +21% 14.8

Multi-year Deferred

bookings Revenue 155 9.0 +73% 13.1

Reflects stron

deferred revenu Revenue 9.0 3.5 +43% 8.0

g
e
Sales and engineering investme@
M
a

YR YRR

Adjusted
Cost efficiencies in product delivery EBITDA (9-3) (3.3) (7.8)
New products - advanced AL Capitalised o
and Big Dat ~ R&D 42 3.0 +40% 7.4
Strong cash position supports Net 150 5.5 o5 7
investment Cash
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Sales Bookings metrics
ALM

Average deal % of total Annualised
size ($'000) bookings Value ($°000)

Deal Bookings
count Value ($m)

H1  H H1  H1 H1  H
2014 2013 [l 2014 2013 [ 2014 2013

HA1 HA1 HA1 HA1
2014 2013 2014 2013

New subscriptions 26 27 46 3.3 178 122  67% 58% 1.9 14

Add-on deals 28 14 1.2 0.5 42 39 17% 8% 06 0.3

Renewals 33 38 1.1 2.0 33 50 16% 34% 0.7 1.0

ALL ALM DEALS 87 79 69 5.8 79 73 @100% 100% @ 3.2 2.7

t New customer deal sizes +46% — enterprise multi-site operations
f Annualised bookings +19% — multi-year deals spreading the sale value

v Renewal rate 86% — by contract value, excluding add-on features

»>WANDISCO
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Sales Bookings breakdown

+ ALM is the majority of bookings

+ Strong growth — new multisite
& access control products

+ More enterprise deals - global

corporations H1 H1
ALM 71 5.9

/ Big Data 0.3 0.2
ALL : :

+ Early stage subscriptions

+ All have expansion potential
¢ Mix of deal sizes

+ Pricing model still emerging

»>WANDISCO



Deferred revenue

Release of 30 June 2014 deferred revenue

m

mH2 2014

2015
2016

2017
2018+

+ Up 73% to $15.5m
+ Multi-year deals from H1 2014 and FY 2013 added large deferrals
» Provides $5.2m of revenue for 2015

+ Increasingly predictable revenue stream

»>WANDISCO
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Cash flow

EBIT (18.5)

Depreciation &
amortisation
Share-based
payments

Net working
capital change
Currency

and interest

3.7

5.3

Cash f!ow from (6.9)
operations
Net capital (0.3)

expenditure

Product

development ()

Net cash

invested (11.4)

Net cash at

1 Jan 2014 25.7
Net cash

invested (11.4)

Employee options

) 0.3
exercised
Currency 0.4
movement

Net cash at

30 June 2014 !

Payables

Deferred revenue

Working capital ($m) 30 June 31 Dec

2014 2013

Receivables 10.4 10.5

(2.8) (2.8)
(15.5) (13.1)

Net working capital (7.9)

»>WANDISCO
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New HSBC credit facility

¢+ $10m revolving credit with HSBC

¢ Available to 31 March 2017 I I SBC m

+ To finance Big Data investment

¢ Interest rate 1.2% above LIBOR

Technology
+ Based on recurring revenue quality

Global Economy ¥ Lex

Home World v Companies Markets v

Energy v Financialsv Healthv Industrialsv Luxury 360 Media  Retail & Consumerv  Tec

L ¢ Currently undrawn

WAN(disco secures $10m credit line from

HSBC i e ) . :

By Murad Ahmed, European Technology Correspondent ‘ D I Ve rS IfleS fl n a n CI n g O pt I O n S

>WAaNDISCO
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Headcount aligned with Big Data strategy

Headcount

ALM Big Data Sales & Customer Admin-

JUCLIE Product Product Marketing Support istration

(H1 2013)
Americas 2(2) 15 (7) 25 (19) 2 (0) 0 (0) 44 (28)
EMEA 26 (35) 24 (1) 6 (5) 18 (14) 10 (10) 84 (65)
APAC 0 (0) 0 (0) 4 (1) 1 (0) 0 (0) 5(1)
Central 1(1) 8 (5) 10 (9) 0 (0) 10 (6) 29 (21)
29 (38) 47 (13) 45 (34) 21 (14) 20 (16) Q162 (115)
@ Investments N ( Efficiencies A

o Sales hiring — all regions

+ Big Data product development

&

»>WANDISCO

+ Big Data QA & Support
consolidated in the UK

o ALM product development - UK

productivity improvements y
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2014 progress summary

4 )

New Products

v Non-Stop Hadoop with new features
arising from customer feedback

v Git & Subversion upgrades &
enhancements

v OhmbData acquisition accelerated HBase
\_ go-to-market J

i Organisation, Costs & Finance A

4 Enterprise sales expanded and
improved

v ALM & Big Data engineering cost
savings with changed geographic mix

V" New credit facility with HSBC
N Y,

Channel partnerships

Sales & Customers

High focus on strategic Big Data customer wins

»>WANDISCO
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Outlook

| AIINI"\I—\I( T =

B e | N \./N
— pa—

+ ALM business maturing well, becoming
more efficient

[

+ Global corporations taking Hadoop very
seriously

+ Opportunities are enlarging, causing
production trials to take more time

¢ Our products are very responsive to
customer feedback

+ Orienting our sales and marketing to Big
Data use cases

+ We expect major Big Data customer wins

»>WANDISCO
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